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First nine months 2021 - High demand drives order backlog 
up to EUR 1.4 billion, or approximately 38,000 units

EUR 47 million
Adj. EBITDA

-1,7% compared to 1-9 2020

EUR 635 million
Net revenue

+10,7 % compared to 1-9/2020

7.3 %
Adj. EBITDA margin

Compared to 8.3 % in 1-9 2020

19,7 % 
Return on Capital Employed

Compared to 21.4% in 
1-9 2020

37,896
Units in the order-book 

as of September 30, 2021

EUR 1.4 billion
Order volume

as of September 30, 2021
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Key business topics for the first nine months 2021

Extensive investment programme launched to double production capacities to 50,000 
units 

Expansion of the supplier base with additional chassis manufacturers

Global supply bottlenecks for major components lead to significant increase in 
inventories due to unfinished vehicles and production downtimes

High demand drives order backlog up to EUR 1.4 billion, or approximately 38,000 
units

New outlook for the fiscal year 2021 released
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Key figures for the first nine months 2021

1) Adjustments in 1-9 2021 for extraordinary expenses for corona pandemic cost and belated offsetting of IPO fees the total amount of EUR 1.1 mn.
Adjustments in 1-9 2020 for consulting cost in the amount of EUR 1,0 mn

in EUR mill. 1 - 6 1 - 9 Q3

2020 2021 2020 2021 2020 2021

Net revenue 359,3 441,6 22,9% 573,1 634,5 10,7% 213,8 192,6 -9,8%

Premium 307,6 382,0 24,2% 494,8 544,5 10,0% 187,2 162,6 -13,2%

Luxury 51,7 59,6 15,1% 78,3 89,9 14,8% 26,5 30,3 14,3%

Gross revenue 359,3 464,6 29,3% 577,3 675,3 17,0% 217,9 210,8 -3,3%

Adj. EBITDA1) 33,6 44,7 33,0% 47,4 46,4 -1,7% 13,7 1,8 -86,8%

Adj. EBITDA margin 9,4% 10,1% 0.7 pp 8,3% 7,3% -1,0 pp 6,4% 0,9% -5,5pp

EBITDA 32,8 43,9 33.7% 46,2 45,4 -2,2% 13,6 1,5 -89,1%
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Capacity utilisation further impacted by supply 
bottlenecks for vehicle chassis

Revenue per 
segment

(EUR m)

Revenue split per 
product category

(EUR m)
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46,547,4

1-9 20211-9 2020

1) ) Adjustments in 1-9 2021 for extraordinary expenses for corona pandemic cost and belated offsetting of IPO fees the total amount of EUR 1.1 mn. 
Adjustments in 1-9 2020 for consulting cost in the amount of EUR 1,0 mn

2)   Gross profit = Net revenue minus material expenses ajdusted for cost of leased staff and Changes in Inventory // Gross profit margin = Gross Profit / Total Output

8,3% 7,3%

-1,7%

Operating result adversely affected by supply 
chain issues

Adj. EBITDA1) and margin evolution 
(EUR m)

Gross Profit2) and margin
(EUR m)

207,5
179,9

1-9 20211-9 2020

31,2% 30,7%
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-6,5 -3,2

-75,0
-104,3

-9,1

-7,5

9,2 10,6

Sept. 30, 2020 Sept. 30, 2021

Non-current financial debt Current financial debt
Other financial debt Cash / Cash equivalents

Safeguarding the delivery capability leads to an 
increase in working capital

81,4 104,2

Ratio 
1,2

Ratio 
1,6

Net debt development 
(EUR m)

Operating Cash Flow
(EUR m)
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Outlook 2021 - Updated

Sales expected to rise 7 percent in 2021

Adj. EBITDA Margin expected to be at around the 7%

Total CAPEX of EUR 65 million planned in 2021, thereof EUR 50 million for additional capacity

Delayed deliveries and a tense supply situation remain the risk factors.
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Record order backlog of EUR 1.4 billion driven by 
sustainable high demand

ORDER BACKLOG AS OF SEPTEMBER 30, 2021  The high demand for recreational vehicles
from Knaus Tabbert continues with strong
momentum.

 The share of motorhomes and camper vans
(CUV) in terms of units in the total order
volume stood at 57 % as of 30 September
2021 (previous year: 53 %).

 The current order backlog extends well
beyond 12 months.

Number of units Order Volume (in EUR mill.)
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Disclaimer

This presentation and the information contained herein are for information purposes only and should not be treated as investment advice or recommendation. It is not, 
and nothing in it should be construed as an offer for sale, or as a solicitation of an offer to purchase or subscribe to, any securities in any jurisdiction. Neither this 
presentation nor anything contained therein shall form the basis of, or be relied upon in connection with, any commitment or contract whatsoever. This presentation does 
not constitute a prospectus in whole or in part, and any decision to invest in securities should be made solely on the basis of the information to be contained in a 
prospectus and on an independent analysis of the information contained therein. This presentation may not, at any time, be reproduced, distributed or published (in whole 
or in part) without prior written consent of Knaus Tabbert AG. Any securities referred to herein have not been and will not be registered under the U.S. Securities Act of 
1933, as amended (the “Securities Act”), or the laws of any state of the United States, and may not be offered, sold or otherwise transferred in the United States absent 
registration or pursuant to an available exemption from registration under the Securities Act. 

Certain financial information including financial information as of and for the nine-month period ended September 30, 2020 is unaudited. This presentation contains 
certain supplemental financial or operative measures that are not calculated in accordance with International Financial Reporting Standards as adopted by the European 
Union (“IFRS”) or any other generally accepted accounting principles, and are therefore considered non-IFRS measures. Knaus Tabbert AG believes that such non-IFRS 
measures, when considered in conjunction with (but not in lieu of) other measures that are computed in accordance with IFRS, enhance the understanding of its 
business, results of operations, financial position or cash flows. There are, however, material limitations associated with the use of non-IFRS measures including (without 
limitation) the limitations inherent in the determination of relevant adjustments. The non-IFRS measures used by us may differ from, and may not be comparable to, 
similarly-titled measures used by other companies. 

The information contained in this presentation has not been independently verified, and no representation or warranty, express or implied, is made as to the fairness, 
accuracy, completeness or correctness of the information contained herein and no reliance should be placed on it. Knaus Tabbert AG does not accept any liability for any 
loss howsoever arising (in negligence or otherwise), directly or indirectly, from this presentation or its contents or otherwise arising in connection with this presentation. 
This shall not, however, restrict or exclude or limit any duty or liability to a person under any applicable law or regulation of any jurisdiction which may not lawfully be 
disclaimed (including in relation to fraudulent misrepresentation). The information contained in this presentation is provided as of the date of this presentation and is 
subject to change without notice. 

This presentation may contain forward-looking statements about Knaus Tabbert AG. These statements are based on the current views, expectations, assumptions and 
information of management, and are based on information currently available to management. Forward-looking statements can be identified by words such as 
“anticipates,” “intends,” “plans,” “seeks,” “believes,” “estimates,” “expects” and similar references to future periods. Any such forward-looking statements involve known 
and unknown risks which may cause actual results to differ significantly from any future results expressed or implied. While Knaus Tabbert AG believes that the 
assumptions made and the expectations reflected in this presentation are reasonable, no assurance can be given that such assumptions or expectations will prove to 
have been correct. The risks and uncertainties which these forward-looking statements may be subject to include (without limitation) future market developments, general 
economic conditions, including, among other things, the unemployment rate, the level of consumer prices, wage levels, and the impact of the COVID-19 pandemic or 
other public health crises, as well as changes in laws and regulations. 

Knaus Tabbert AG assumes no liability whatsoever to update these forward-looking statements or to adjust them to future events or developments. 


