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First six months 2021 show significant increase
in the order book and key financials

EUR 45 million
Adj. EBITDA

+33 % compared to H1 2020

EUR 442 million
Net revenue

+23 % compared to H1 2020

10.1 %
Adj. EBITDA margin

Compared to 9.4 % in H1 2020

31.2 % 
Return on Capital Employed

Compared to 21.6 % in 
H1 2020

36,686
Units in the order-book 

as of June 30, 2021

EUR 1.2 billion
Order volume as of June 30, 2021
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Key topics H1 2021

Cash flow remains strong and supports ongoing investments in capacity expansions 

Presentation of a fully electrified e-motorhome as a concept vehicle
at the Caravan Salon Düsseldorf (28 August to 5 September)

Forced to adjust production due to a lack of raw materials or parts from suppliers in 
Q2 2021

Very positive response to new products presented at the Knaus Tabbert dealer
conference 2021

Annual forecast confirmed
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Record order backlog of EUR 1.2 billion driven by 
sustainable high demand and dealer restocking

8.921 10.021
13.834 13.072
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We will foster our digital business model – increased bookings via 
www.rentandtravel.de or the RENT AND TRAVEL APP

NEW PARTNERS: 

 From summer 2021 onwards, RENT AND TRAVEL will be represented in more than 
2,500 „Schmetterling Reisen“ agents in Germany.

 Collaboration with „corporate benefits“ (4,500 companies and around 4.3 million users), 
the market leader in employee discount programs.

 Collaboration with „Globista“, the travel brand of Funke Mediengruppe, RENT AND 
TRAVEL can showcase its products to the general public via the various Funke media 
outlets.

Monthly order Intake 2019 - 2021 

in number of bookings

937 1.258 1.632 2.029 2.458 2.840 

4.022 

5.254 5.539 5.402 

6.532 

8.552 

4.206 

5.252 

6.624 
7.374 

9.262 

10.839 

Jan Feb Mrz Apr Mai Jun
2019 2020 2021
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OPEN DEALER DAYS - A wide-reaching multimedia
campaign in June 2021

The objective of the campaign
Connect the holiday form caravanning with our brands, 
our dealers and potential customers!

5 Million Contacts
Print / Publishing

110 Million Views
Online / Social Media

180 Million Contacts
TV Campaign

PLANNED OUTREACH

6 Million Contacts
Print / Publishing

138 Million Views
Online / Social Media

190 Million Contacts
TV Campaign

EFFECTIVE REACH
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INNOVATION LEADERSHIP - Motorhomes and 
caravans of the future

 Under the slogan „New Horizons“, Knaus Tabbert presents the future of caravanning and 
the highlights of tomorrow at this years dealer trade conference in July.

 Fully electrical camper with range extender

E-Power Unit On-Board-
Charger

Connection 
Charging

High Voltage -
Managementsystem

23
0V

230 V converter
for living space supply

Battery

Y

Y-DistributorFuel tankCombustion
engine

High Voltage
Unit
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All key figures improved in H1 2021

1)  Adjustments in H1 2021 for extraordinary expenses for corona pandemic cost in the amount of EUR 0,8 m. Adjustments in H1 2020 for consulting cost in the amount of EUR 0,8 m

in EUR mill. H1 Q2

2020 2021 2020 2021

Net revenue 359,3 441,6 22,9% 140,5 202,6 44,2%

Premium 307,6 382,0 24,2% 117,8 178,2 51,3%

Luxury 51,7 59,6 15,1% 22,8 24,5 7,6%

Gross revenue 359,3 464,6 29,3% 138,4 214,2 54,8%

Adj. EBITDA1) 33,6 44,7 33,0% 10,6 16,6 57,0%

Adj. EBITDA margin 9,4% 10,1% 0.7 pp 7,5% 8,2% 0,7pp

EBITDA 32,8 43,9 33.7% 9.9 16,3 63,9%

FY 2020 June 30, 21

Equity ratio 43,3 % 39,5 % 3,8 pp

Net debt / EBITDA ratio 0.8 0.6 0.2
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97,9
124,9

179,3

188,3

72,5

117,5
9,7

10,9

H1 2020 H1 2021

Caravans Motorhomes
Van Conversions Aftersales

High demand and increased capacity utilization 
continues

Revenue per 
segment

(EUR m)

Revenue split per 
product category

(EUR m)

307,6

382,0

51,7

59,6

H1 2020 H1 2021

Premium Luxus

Units per product 
category

5.916
7.532

3.095

3.142

2.061

3.008

H1 2020 H1 2021

Caravans Motorhomes
Van Conversions

359.3

441.6

11,072

13,682
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44,7
33,6

H1 2021H1 2020

1) ) Adjustments in H1 2021 for extraordinary expenses for corona pandemic cost in the amount of EUR 0,8 m. Adjustments in H1 2020 for consulting cost in the amount of EUR 0,8 m
2)   Gross profit = Net revenue minus material expenses ajdusted for cost of leased staff and Changes in Inventory // Gross profit margin = Gross Profit / Net revenue

9,4% 10,1%

33,0%

Profitability on track - EBITDA improved 
disproportionately in the first half 2021

Adj. EBITDA1) and margin evolution 
(EUR m)

Gross Profit2) and margin
(EUR m)

146,5
115,5

H1 2021H1 2020

32,1% 33,2%
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-7,3 -3,9

-75,5

-40,4

-9,0

-8,0

9,4 8,8

Non-current financial debt Current financial debt
Other financial debt Cash and cash equivalents

Cash flow remains strong and supports ongoing 
investments in capacity expansions 

82.4 43.5

Ratio 
1.4

Ratio 
0.6

Net debt development 
(EUR m)

June 30, 2020 June 30, 2021

Operating Cash Flow
(EUR m)

1) ) Including changes in non cash expenses and income of EUR 1.7 mill. and other changes in the
amount of EUR 0.6 mill.
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Outlook 2021 confirmed

Sales expected to rise 20-22 percent in 2021 – With current expectation rather 
at the lower end of the range.

Adj. EBITDA Margin expected to be at around the prior-year level of more than 8 percent despite 
anticipated rising material cost and start-up costs caused by the strong increase in production.

CAPEX of EUR 65 million planned in 2021, thereof EUR 50 million for additional capacity.

Delayed deliveries and a tense supply situation remain the risk factors.
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Disclaimer

This presentation and the information contained herein are for information purposes only and should not be treated as investment advice or recommendation. It is not, 
and nothing in it should be construed as an offer for sale, or as a solicitation of an offer to purchase or subscribe to, any securities in any jurisdiction. Neither this 
presentation nor anything contained therein shall form the basis of, or be relied upon in connection with, any commitment or contract whatsoever. This presentation does 
not constitute a prospectus in whole or in part, and any decision to invest in securities should be made solely on the basis of the information to be contained in a 
prospectus and on an independent analysis of the information contained therein. This presentation may not, at any time, be reproduced, distributed or published (in whole 
or in part) without prior written consent of Knaus Tabbert AG. Any securities referred to herein have not been and will not be registered under the U.S. Securities Act of 
1933, as amended (the “Securities Act”), or the laws of any state of the United States, and may not be offered, sold or otherwise transferred in the United States absent 
registration or pursuant to an available exemption from registration under the Securities Act. 

Certain financial information including financial information as of and for the nine-month period ended September 30, 2020 is unaudited. This presentation contains 
certain supplemental financial or operative measures that are not calculated in accordance with International Financial Reporting Standards as adopted by the European 
Union (“IFRS”) or any other generally accepted accounting principles, and are therefore considered non-IFRS measures. Knaus Tabbert AG believes that such non-IFRS 
measures, when considered in conjunction with (but not in lieu of) other measures that are computed in accordance with IFRS, enhance the understanding of its 
business, results of operations, financial position or cash flows. There are, however, material limitations associated with the use of non-IFRS measures including (without 
limitation) the limitations inherent in the determination of relevant adjustments. The non-IFRS measures used by us may differ from, and may not be comparable to, 
similarly-titled measures used by other companies. 

The information contained in this presentation has not been independently verified, and no representation or warranty, express or implied, is made as to the fairness, 
accuracy, completeness or correctness of the information contained herein and no reliance should be placed on it. Knaus Tabbert AG does not accept any liability for any 
loss howsoever arising (in negligence or otherwise), directly or indirectly, from this presentation or its contents or otherwise arising in connection with this presentation. 
This shall not, however, restrict or exclude or limit any duty or liability to a person under any applicable law or regulation of any jurisdiction which may not lawfully be 
disclaimed (including in relation to fraudulent misrepresentation). The information contained in this presentation is provided as of the date of this presentation and is 
subject to change without notice. 

This presentation may contain forward-looking statements about Knaus Tabbert AG. These statements are based on the current views, expectations, assumptions and 
information of management, and are based on information currently available to management. Forward-looking statements can be identified by words such as 
“anticipates,” “intends,” “plans,” “seeks,” “believes,” “estimates,” “expects” and similar references to future periods. Any such forward-looking statements involve known 
and unknown risks which may cause actual results to differ significantly from any future results expressed or implied. While Knaus Tabbert AG believes that the 
assumptions made and the expectations reflected in this presentation are reasonable, no assurance can be given that such assumptions or expectations will prove to 
have been correct. The risks and uncertainties which these forward-looking statements may be subject to include (without limitation) future market developments, general 
economic conditions, including, among other things, the unemployment rate, the level of consumer prices, wage levels, and the impact of the COVID-19 pandemic or 
other public health crises, as well as changes in laws and regulations. 

Knaus Tabbert AG assumes no liability whatsoever to update these forward-looking statements or to adjust them to future events or developments. 


